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GF Data, a database of private equity
sponsored M&A transactions, recently
published their quarterly M&A Report Buyouts Only

reflecting on the full year of 2020. The data

suggests that the resurgence we saw in the
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activity in 2021.
Premium(/Discount) 108% 122% 122% 124% 120% 127% 114%
Incidence 56% 56% 57% 59% 53% 56% 56%

80% of all transactions in GF Data’s 2020
deal count fell into four industry categories:
manufacturing, business services, health
care, and distribution. Of these four, Source: GF Data
manufacturing led the deal count for the year ~ rigue /

with 113 of the total 297 closed transactions

TEV/EBITDA reported, a whopping 38%. At the onset of the

By Industry Category pandemic, the manufacturing sector grappled
with disruptions in supply chains, COVID
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Media & Telecom 7.1 65 77 78 70 83 72 6 manufacturing sector will continue to
Technology 7.1 74 929 9.6 10.0 7.6 79 126 . .
Other 58 69 65 70 65 66 61 37 represent a large portion of done deals in 2021.
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Plesse note tht N for 2003-15 encompeses thiten years o sty GF Data’s M&A Report also includes valuation

data on closed deals. One category they track

is defined as “better financial performers”,
Figure 2 which are companies that have trailing twelve-
month revenue growth and EBITDA margins both above 10%, or one above 12% and the other at least 8%. This
data shows the premium paid by the buyer for a best-in-class company. For the entire year of 2020, that quality
premium reached 27% on average, with average premium levels rising from 19% in Q1 to 33% in Q4. Those lofty
premiums also could have something to do with the limited number of companies that went to market in 2020.
While some companies did thrive during the pandemic, many companies considering a sale simply chose to
postpone the process until their financial performance improved.
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