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24461 Ridge Route, Suite A200 
Laguna Hills, CA 92653 

 

For over 50 years CFA has been 
advocating on behalf of business 
owners.  Whether you’re selling, 
buying or recapitalizing your 
company, our business is your 
business.
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Selected Q3 Transactions 

Target/Issuer Buyers/Investors

Harsco Corporation  Clayton, Dubilier & Rice, Inc. 

Russell Redi-Mix Concrete Coco Group of Companies 

Mission Well Services, LLC Calfrac Well Services Ltd. (TSX:CFW) 

Stewart, Weir & Co. Ltd. Opus International Consultants (NZSE:OIC) 

Peter R. Brown Construction, Inc. Moss & Associates, Inc. 

Willbros Group Inc., Hawkeye Bus. Elecnor SA (CATS:ENO) 

ARINC Incorporated Rockwell Collins Inc. (NYSE:COL) 

Midwest Underground Tech,  Inc. Sabre Industries, Inc. 

 
This Industry Practice Group was established to draw on the experience of CFA 
dealmakers, many of whom as former business owners and CEOs, have first-hand 
knowledge and have completed many transactions in this industry.  Working 
with your local CFA representative, you can be sure that the collective wealth 
of knowledge is available to every CFA client. 

 
Engineering & Construction M&A 
 

M&A activity in the North American construction and engineering sector in the 
third quarter of 2013 was strong with 60 deals announced or closed in the period 
according to data provided by S&P Capital IQ. The most active construction 
subsector included infrastructure-related companies focused on construction of transportation-related 
projects. The engineering subsector was led by surveying companies focused on industrial and infrastructure-
related projects. 

 
Transactional Overview 
 

Notable announced or closed transactions in the 
engineering and construction space include: 
 
September 2013 – Private Equity GroupClayton, 
Dubilier & Rice, Inc. entered into an agreement to 
acquire Infrastructure division from Harsco Corporation 
(NYSE:HSC) for approximately $530 million in cash and 
stock on September 16, 2013. Under the terms of the 
transaction, Harsco will receive approximately $300 
million in cash and an equity stake in the combined 
company, comprising of Infrastructure division and Brand 
Energy & Infrastructure Services, initially valued at $225 
million. The cash consideration paid is subject to 
working capital and other adjustments. Clayton, Dubilier & Rice will pay 29% stock of combined 
entity. In a related transaction, Clayton, Dubilier & Rice, Inc. signed an agreement to acquire Brand Energy & 
Infrastructure Services, Inc. from First Reserve Corporation and other shareholders on September 16, 2013. A 
commitment for financing the transaction has been provided by Morgan Stanley, Citigroup Global Markets Inc., 
Goldman Sachs Bank USA and UBS Investment Bank. Clayton intends to merge Brand and Harsco Infrastructure 
creating a leading, single-source provider of specialized industrial services to the worldwide energy and 
infrastructure sectors. 
  
September 2013 – Opus International Consultants Ltd. (NZSE:OIC) acquired Stewart, Weir & Co. Ltd. from 
employees for CAD 90 million on September 4, 2013. Opus International paid an upfront fee of CAD 50 million 
and will pay upto CAD 12 million on meeting non-financial targets over two years  
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and up to CAD 28 million on meeting earnings targets over three years. The transaction will be funded from 
available cash and existing debt facilities. Stewart, Weir & Co reported revenues of CAD 91 million, EBITDA of 
CAD 11 million, EBIT of 9 million and net profit after tax of CAD 7 million for the year ended January 31, 2013. 

 
September 2013 – Next Fuel, Inc. (OTCPK:NXFI) signed a letter of intent to acquire the assets of Elite 
Construction and Fabrication, LLC for $5.5 million on September 4, 2013. As per the term sheet, the purchase 
price includes a combination of cash in the amount of $3 million, an earn-out five year promissory note for up to 
$1.25 million with annual installment payments subject to the future performance of the business being 
acquired, a number of shares of Next Fuel common stock having a market value at the closing of $1.25 million 
and a five-year warrant to acquire 1 million additional shares of Next Fuel common stock with an exercise price 
equal to the market value of Next Fuel's common stock at the closing. Next Fuel will seek to borrow or raise 
equity capital to finance both the cash portion of the purchase price and expenses associated with integrating 
this acquisition into Next Fuel's current business. For the year ended December 31, 2012 Elite reported revenues 
of over $40 million. The transaction is expected to be completed during the calendar year 2013. 
 

Industry Dynamics 
 

Global construction industry revenue surpasses $7 
trillion annually, according to a report from 
PricewaterhouseCoopers (PWC). The largest 
construction markets are the US and China. Other key 
markets include Japan, Germany, Spain, France and 
Italy. Emerging markets such as India and Brazil are 
growing quickly as a result of increased urbanization, 
rising populations, and the expanding middle class. 
Construction in some mature economies has been 
constrained by large public deficits and austerity 
measures. 
 
The US construction industry includes more than 
660,000 establishments with combined annual revenue 
of about $1.3 trillion. Key growth drivers for the 
industry include demographics and the health of the 
overall economy. 
 
According to data published by First Research, an 
industry research group, the value of US new public 
and private construction spending is forecast to grow 
at an annual compounded rate of 8 percent between 
2013 and 2017. 

 
Collectively, the Engineering and Construction Practice Group provides M&A advice to public and private 
companies in all sectors of the engineering and construction industries, including general contractors, electrical 
contractors, landscape contractors, concrete, drywall and installation contractors, engineering and architecture, 
HVAC and plumbing contractors and excavation contractors. For information on mergers, acquisitions, 
divestitures, recapitalizations, joint ventures or financial resources, contact your local Corporate Finance 
Associates office. 
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